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Westchester medical pavilion debuts on 23-acre campus
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PROFILE OF THE WEEK
Matthew Gorman, managing partner,
New Street Realty Advisors

Gorman builds resume 
with regional rollouts

By Jason Turcotte
Growing up in New York with a 

grandfather who owned several prop-
erties and a father who worked as a 
contractor/luxury home builder, there 
was no question Matthew Gorman, now 
managing partner at New Street Realty 
Advisors, was pursuing a career in real 
estate. He’s been entrenched in the Man-
hattan retail market ever since graduat-
ing from college, in 
1996. 

“While I was in 
college everybody 
was heading to Wall 
Street at the time, 
for these ridiculous 
salaries,” Gorman 
said. “But I always 
wanted to go into 
real estate.”

And he wasted no 
time. 

After earning a 
degree in political 
science from the 
University of Michi-
gan he returned to 
New York (where he 
grew up), to further 
his education at New 
York University’s 
Real Estate Institute, 
where he graduated 
with a Master of 
Science in real estate 
development and investment. While pur-
suing his graduate degree, he also landed 
a position at Edward S. Gordon & Co.

There he began in the commercial 
side of the industry by focusing on office 
leasing. But after a few months he was 
drawn to the retail aspect of the busi-
ness, which afforded him the opportunity 
to work for local, regional and national 
clients and execute deals all over the 
country. 

He also enjoyed learning from entre-
preneurs and startups, which paid off a 
few years ago when he and a colleague 
began toying with the idea of launching 
their own real estate firm.

Insignia purchased Edward S. Gordon 
& Co. shortly after Gorman joined the 
team. And, soon after, C.B. Richard 
Ellis acquired Insignia. He spent a total 
of 12 years working under a corporate 
umbrella – 10 with CBRE – before he 
and Joshua Gettler (who also worked 
at CBRE) teamed to form New Street 
Realty Advisors. And Gorman hasn’t 
looked back.

“What a breath of fresh air it is to not 
be working within a bureaucracy and 
being able to focus on client needs,” 
Gorman said.

As managing partner, Gorman 
oversees the management and strategic 
planning of the business. One of the 
things he attributes to his success is the 
unique insight gained by working so 
closely with numerous enterprises over 
his decade-long career in commercial 

sales and leasing, which he likened to 
working in two industries: retail and real 
estate. “In retail you have to be familiar 
with every market there is. You have to 
wear two hats,” he said.

Gorman first got acquainted with 
the health and fitness market; Bally’s 
Total Fitness was his first major client. 
He assisted Bally’s in opening a dozen 
new fitness facilities in the Northeast. 

He has since ex-
ecuted a number of 
national rollouts for 
tenants and closed 
numerous deals for 
nearly every banking 
institution in the city. 
Gorman’s lengthy 
list of retail transac-
tions also includes 
Western Union’s 
flagship location at 
1440 Broadway and, 
more recently, Da-
vid’s Bridal flagship 
store at 735 Sixth 
Avenue. And while 
many remain skepti-
cal on what 2009 has 
in store for the retail 
market, he expects 
continued success. 

“Believe it or 
not, we’ve been still 
doing really well. 
There’s been some 

major players that are slowing their 
expansion into the market but this al-
ways creates opportunities for brokers,” 
Gorman said. “There’s a nice in every 
market – you just have to find it.”

Part of finding that niche, said Gor-
man, means going where other brokers 
are unwilling to go and investing your 
time in transitioning neighborhoods. “I 
was doing deals in Harlem five to 10 
years ago when nothing was going on up 
there,” he noted. And now he has seen 
markets double in price from when he 
began his career. 

As Gorman continues to prosper in 
the industry, he also plans to – along 
with Gettler – broaden his industry 
expertise. New Street, when the timing 
is right in the market, plans to enter the 
second phase of its business: real estate 
acquisition and investment. 

“It was always our intention to begin 
acquiring retail assets when we started 
this business but the turmoil of the 
market has put that strategy on hold for a 
short while,” Gorman said.

Aside from serving as New Street’s 
managing partner, Gorman is now in 
his fifth year of teaching at New York 
University’s Schack Institute of Real 
Estate, where he is an adjunct profes-
sor instructing students on market and 
feasibility analysis. 

Gorman, who recently married last 
June, enjoys boating and golfing in his 
free time. He currently resides in Man-
hattan. n

With over 140,000 s/f of office space leased in just 
the last six months, renting activity continues to be 
remarkably brisk at 333 Westchester Avenue in White 
Plains, the former General Foods headquarters complex 
that developer/owner Charles S. Cohen has transformed 
into a multi-tenant corporate center.

On the heels of Amalgamated Life Insurance, a di-
vision of Alico Services Corporation, taking 132,000 
s/f at the campus’ North Building, Cohen reports that 
Endurance Reinsurance Corporation has expanded its 
presence by taking an additional 5,300 s/f, bringing its 
total footage at the campus to over 45,000 s/f.  Endur-
ance was represented by John McCarthy of McCarthy 
Associates.

Renewing tenants were Total Renal Care, Inc., rep-
resented by Paul Ferraro of USI Real Estate Brokerage; 
and Epilepsy Neurophysiology Medical Consulting. 
Fran Delgorio, senior vice president of Leasing and 
Marketing for Cohen Brothers Realty Corp., represented 
the landlord in all three leasing transactions.

Anchored by four interconnected mid-rise office 
buildings surrounded by landscaped gardens and court-
yards, 333 Westchester Avenue’s on-site amenities 
include a 15,000 s/f, freestanding fitness center with 
personal trainers and a half-basketball court; over 2,000 
parking spaces; Bistro 333, a catering and business 
eatery; and a conference center with meeting space for 
200.  

About 150,000 s/f of space is currently available for 
direct lease at the 39-acre, half-million square foot cor-
porate campus.

Convenient to Westchester’s transportation network, 
the site is a 35-minute drive into mid-town Manhat-
tan, within minutes of Westchester County Airport and 
shopping in downtown White Plains.

Cohen doing brisk
business in W’chester

To meet the growing demand for high-quality 
medical office space in the region, North Street Com-
munity LLC (NSC) has announced the opening of the 
Westchester Medical Pavilion, a new 72,000 s/f state-
of-the-art medical office complex located at 311 North 
Street just off I-287 in White Plains.

The Westchester Medical Pavilion is specifically 
designed and constructed for medical office use with 
an advanced infrastructure to support the unique needs 
of medical users. It offers a full range of features and 
amenities designed specifically for medical users in a 
23-acre beautifully landscaped campus setting that’s 
only minutes from downtown White Plains.

NSC is investing more than $4 million in enhance-
ments and upgrades to the four-story building which 
can accommodate a wide range of medical use require-
ments. Approximately 40% of the building is already 
occupied by medical related tenants. 

While renovations plans move ahead, the new facil-
ity has already been generating solid interest with new 
tenants. Three leases totaling 14,130 s/f have recently 
signed by the following tenants: 

Hospice & Palliative Care of Westchester, a not-for 
profit home hospice care provider, is leasing 7,364 s/f 

on the second floor for its corporate headquarters.  
Edna L. Roker Social Adult Day Care Center, Inc.,  a 

senior day care program, is leasing 5,490 s/f in the main 
level. The Roker Center provides individualized pro-
gramming based on each individual’s current cognitive 
and physical ability.

Urogynecology and Advanced Pelvic Surgery P.C., a 
GYN specialist for women’s health, is leasing 1,276 s/f.  

The lobby and entrance to the building have been re-
designed and landscape architecture designed by Marie 
Drews-D’Angelo of MDD Landscape Design. Other 
improvements include the upgrade of all elevator cabs, 
new carpeting; new suite/tenant entry doors; energy ef-
ficient lighting; new windows throughout the building; 
and flat panel televisions in every suite’s waiting room 
broadcasting a closed-circuit medical TV network. 

The building has also undergone major upgrades 
to its infrastructure including a new roof, new water 
mains and all new life safety systems. The Westchester 
Medical Pavilion features an extensive use of “green” 
building and energy-saving technologies including an 
all new HVAC system with automated building man-
agement capability,  double pane thermal windows and 
energy-efficient lighting. 

The Westchester Medical Pavilion is located minutes 
from downtown White Plains right off I-287. It is also 
near some of the county’s largest medical institutions, 
including White Plains Hospital Center and Westchester 
Medical Center.   

Dennis Noskin Architects of Tarrytown, NY is the 
architect for the project. Rakow Commercial Realty 
Group is the exclusive leasing agent for the Westchester 
Medical Pavilion.

“The Westchester Medical Pavilion establishes a 
new standard of excellence in state-of- the-art medical 
office space in Westchester County. With its central 

location and access to major medical institutions, the 
Westchester Medical Pavilion will become the new hub 
for medical practices in Westchester. We are extremely 
encouraged by the initial interest in this project as 
evidenced by our recent leasing activity,” said Alfred 
Caiola, a principal in NSC.

The Westchester Medical Pavilion is the first phase 
of a multi-phase development by NSC to create a new 
age-restricted, state-of-the-art residential and healthcare 
community on this 23-acre site. NSC has future plans to 
build 335 independent condominiums for those 60 and 
older. The campus will be extensively landscaped with 
an open corridor along the North Street frontage. Envi-
ronmentally friendly “green” technologies will be used 
in the construction of the new buildings.

Asset managers move in
Choyce Peterson, Inc, negotiated a new, 12,200 s/f 

lease for O’Shaughnessy Asset Management, LLC at 
Six Suburban Ave. in Stamford, CT.   O’Shaughnessy 
Asset Management, founded by a team of former 
Bear Stearns Asset Management executives includ-
ing quantitative equity luminary and firm CEO James 
O’Shaughnessy, began managing about $6 billion in as-
sets out of its new headquarters on October 1. 

Jeffrey P. Williams and Steve Lash of Choyce Peter-
son, represented O’Shaughnessy Asset Management in 
its search and lease negotiation. 

Six Suburban Ave., a stately brick structure listed on 
the National Register of Historic Places is owned by 
Detlef Stroeh of Germany, Steve Baker, Kevin Foley 
and Torey Walsh of Cushman & Wakefield represented 
the landlord in the negotiation.


